For Sale By Owner

To Help Sell Your Home By Owner The
Quick, Easy And FSBO Fee Free Way...

www.HomesByLender.com

No FSBO Fees... Ever!
For more information, contact
Melanie at (434) 258-5626

Current Rates

Program Conforming
30-Year FiXed .....cccvoovveiiirieeeeseese e High 5’s
15-Year FiXed ......cocoiiiiiirieiiriiicesee e Mid 5’s
T-Year FIXed™ ..o s High 5’s
B-Year FiXed™ ......cccovviriiireieeseese e High 5’s
3-Year FIXed™ ... Mid 5’s
Cash FIOW ARM ... Low 7’s
(Index Value: 5.026)

(All programs above at 80% LTV)

FHA 30-Year Fixed (97% LTV) oo Mid 6°s
USDA 30-Year Fixed (100% LTV) ..cccovvverieiieieeriesses Mid 6’s

The interest rates represented here are at one point.

*Amortized over a 30-year period. Following its fixed rate term,
it converts to a 1-year LIBOR adjustable rate mortgage for
the remaining term of the 30-year loan.

Many other programs available - please call for details.

MORTGAGE
EQUITY TEAM

THe KeY 10 EQuity MANAGEAERT

Melanie Thompson

Registered Mortgage Advisor
(434) 258-5626 « Melanie@MortgeEquityTeam.com

20Svg eluIbnp ‘Binguouky
8NUSAY 1104 00TV
VINY ‘uosdwoy] aluejsin

INIWTITNTW ALIND3 01 43) 34]

WVIL A1LIN0OH
IDOVOILIONW

J Lo LANTIN

Innovative Mortgage and Home Equity Solutions from the Mortgage Equity Team

WWW.MoRrTGAGEEQUITY TEAM.COM

INSIDE

this Issue
Introduction: How Do | Protect My
“Financial” Self? ........cccccecee. 1
Did You Know? .........cccceveiivninnnes 1
Trigger Leads: Don’t Be Exploited
by the Credit Bureaus .............. 2
A Special Invitation from the
Mortgage Equity Team............... 3
Current RAtes ......cccovvvvriiiiine 4

D2y

DID YOU KNOW

38% of Americans surveyed

anticipate that their
retirement years will be
financially difficult.

(Source: Allstate Retirement
Reality Check)
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How Do I Protect My “Financial” Self?

With identity theft on the rise many are concerned about their
credit, and how it can be affected when their identity is stolen.
It’s a legitimate and serious concern, but many of us should
also consider the day-to-day financial decisions that affect our
credit and our future. We, as a consuming society, are typically
less concerned than necessary with our overall financial health.
In fact, it’s often said that we spend more time planning our
annual family vacations than we do planning for retirement.

One way to ensure a solid financial foundation for the future is
to make smart spending and investing decisions, but those
decisions should never be made without proper guidance. When
you plan a vacation you typically use a map, and the same rule
should apply to any decision you make regarding your finances;
always use a “road map” to the future.

A financial planner can provide you with that all-important road
map to the future. If you do not have a financial planner I
would be happy to recommend one. As your trusted mortgage
advisor, | am committed to helping you make the right decisions
that will put you on the path to financial independence. There is
no value that can be placed on Peace of Mind; it’s priceless.

Melanie Thompson
Registered Mortgage Advisor

s CARTERET

/N, MORTGAGE CORPORATION

4100 Fort Avenue » Lynchburg, Virginia 24502
Office 434.846.3268 - Fax 434.846.3548




Trigger Leads: Don’t Be Exploited
by the Credit Bureaus
by The Mortgage Equity Team
Melanie Thompson, Registered Mortgage Advisor
Barry Doyle, Production Coordinator

SEEDS OF ;) %%

While it’s an illegal breach of privacy for real estate agents or mortgage
originators to sell your credit information, it is perfectly legal for credit companies
to do so. For a price ranging anywhere from $25 to $100, your name and certain
specifics about your credit report — including your address, phone number,
mortgage history, and even your FICO score range — are sold by the credit bureaus
to mortgage companies. The result is an onslaught of unsolicited phone calls and
junk mail as soon as you apply for a home loan.

Unfortunately, no legislation exists to prevent credit bureaus from profiting at
your expense. As a “trigger lead”, you are simply at the mercy of any number of
marketing campaigns designed specifically to discredit the mortgage professional
you’ve come to know and trust.

That’s why, prior to applying for any loan program, | suggest that you visit
www.optoutprescreen.com to opt-out of future credit bureau solicitations and avoid this problem altogether.
Not only will you avoid the hassle of telemarketers, but by opting out you could potentially add 10 to 15
points to your credit score!

In addition, if you do happen to receive phone calls from solicitors, ask them to place your name
and number on their Do Not Call list. All telemarketing companies have their own internal Do Not Call list
that they must abide by. Be sure to take down the name of both the company and the individual who made
the call, and to let the solicitor know that you’re doing so. This way, you will have grounds to seek action
against them, should they call again.

As you embark on what is likely the largest financial transaction of your life, you should place
yourself in the hands of a professional — not some transactional loan officer who purchased your
information from the credit bureaus. Remember, only a limited number of sources exist for lenders to obtain
mortgage money, so it’s extremely unlikely that a borrower will find an unbelievably low rate without an
unbelievably high cost.

If, however, you are curious about the programs these mortgage companies have to offer, then
listen to what they have to say. Once they’ve offered you a rate that seems too good to be true, ask them a
question or two from the following list.

1. Where did you get my information? Who gave you permission to call me, and how much did you pay for
my information? By asking this series of straightforward questions, you demonstrate that you’re not an
uninformed or unsuspecting mortgage applicant who can be easily victimized.

2. Why should I be willing to speak with you when you weren’t referred to me by someone I trust? This
question demonstrates that you’re interested in a long-term relationship with a trusted advisor.

3. How are mortgage interest rates determined, and what impacts the rates that you are offering me today?
Many unprofessional and uninformed individuals believe that home loan rates are based on the 10-Year
Treasury Note. This, however, is not true. Mortgage interest rates are actually based on mortgage-backed
securities or mortgage bonds. In fact, many times these securities trade in opposite directions, and anyone

who’s looking at Treasury Notes to determine the lock on your loan will provide you with inaccurate
information.

Asking this question will demonstrate that you’re aware of the fact that mortgage rates can change
frequently, even hourly, depending on economic news and market volatility. If they can’t share this
information with you, what else might they be leaving out?

4. What impact does the Federal Reserve have on the rate | will be paying for my first mortgage with you?
The answer here is that it does not. The interest rate that you pay is impacted by the bonds and securities
markets. When the Fed changes short term rates, the “Fed Funds Rate” or the “Discount Rate”, only rates
for items such as Home Equity Lines of Credit (HELOCS), credit cards, and other similar loans are directly
impacted.

5. What are the specific closing costs associated with the rate and program you’re offering me today?
Many times, interest rates will be quoted with origination fees or discount points included in order to deliver
the attractive interest rate being offered. While in some cases your situation may warrant paying these fees
to get a better rate, you should always be made aware of these fees and options up front. Also, be aware of
any fees disguised as a “Funding Fee.” In some cases, these fees have been hidden in order to deliver what
seems like an exceptionally low rate with “no points or fees.”

A Special Invitation from the Mortgage Equity Team
Dear Valued Client,

Financial experts in the media are constantly at odds, making it difficult to determine the impact that
important news and events could have on your finances. Despite this challenge, it’s best to be
proactive and to try to stay as informed as you possibly can.

As aloyal client of mine, your financial goals and needs are extremely important to me. Because of this,
I’d like to be able to quickly inform you of any market changes that could significantly impact your
financial well-being. Let me sift through all of the hype for you, and I’ll uncover the facts that you
need to know.

As a special thank you, I’ll also include a free subscription to YOU Magazine, a monthly online
publication I think you’ll really enjoy. This incredible electronic magazine offers timely stories and
streaming videos on everything from your finances and your success to your kitchen, your health, and
your home. Contributing authors include some of the brightest, most successful, and nationally-
recognized individuals in their respective fields.

All I need is your email address, which | promise never to share, to help me quickly communicate with
you in the future.

Thank you for trusting me with your mortgage needs.
Sincerely,

Melanie Thompson, RMA
Carteret Mortgage Corporation
Melanie@MortgageEquityTeam.com « Cell 434-258-5626




